
  
  

  
 
  

 
The 2008 Elections are coming.  Are 

Taxes Going Up?  
   

Whatever your political affiliation, it is impossible to deny that taxes are an 
important issue in any election, and with capital gains tax cuts 
implemented in 2001 and 2003 scheduled to expire in 2010, the question 
is: How will tax policy affect your business?  

  

At the end of 2010, the current rate of 15% will expire and revert back to 
20% unless Congress and the future President choose to change them. 
The real question is, how high will they go?  

  

How much more does a business need to be worth to meet personal 
financial objectives when capital gains tax rates revert to 1991 levels or 
higher? 
 
That's a question most business owners are currently facing. Do I grow 
the business, or do I sell now? It could make more financial sense to sell 
now, while the tax rates are lower. 
 
In fact this may be the best time for selling a business in nearly a 
century! 

Interest rates are low  

Historic amounts of investment capital are available  

Commercial real estate values are high   

Capital gains tax rate is the lowest (15%) it's been since 1933  

 
All are key external factors that can influence the sale of a business, and 
all currently favor sellers. 
 
If you or someone you know are thinking of selling, please contact Faelon 
Partners Ltd. Faelon is a licensed business brokerage firm that has 
served middle market business owners for more than two decades. 
Faelon is respected throughout Minnesota and across the country for its 
professional, comprehensive services, and its strict commitment to 
confidentiality. And, we literally wrote the book on selling a business.  
 
Contact Mike Hart at 763-231-4200 ext 5. or Norm Rippentrop at ext. 3. 
for more information.  

 
www.faelon.com 

 

Faelon's president is Thomas W. Lyons, author of the book, "Exit Strategy: 
Maximizing The Value Of Your Business." Of the book, George Abraham, 
President of Business Evaluation Systems, said: "I am convinced that 
without implementing the strategy outlined in Exit Strategy, a seller would 
lose 30% to 40% of the money they deserve from the sale of their 
business." (Click here to read the Introduction.) 

Mr. Lyons is a business owner, advisor, business broker, speaker, 
guest lecturer, and author. 
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http://rs6.net/tn.jsp?t=5iyliqcab.0.0.q6fljacab.0&ts=S0351&p=http%3A%2F%2Fwww.faelon.com%2F&id=preview

